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 T here is another emotion that stifles success. That is 

when you find yourself in dread.  I know for myself 

that if I'm supposed to be doing something that I dread, 

one of the first things I do is to 

procrastinate. How about you?   

 

Like many of you, I have coaches.  And while describing 

something I dreaded, my coach asked me, "Well, why are 

you doing it?"  It was as if somebody threw cold water on 

my face, "Wait. What? I have a choice?"   

 

When you find yourself dreading something, then dele-

gate.  Now, there are certain things we must do and can-

not delegate.  We all dread the tax thing.  Especially now 

when we must make that big payment.  I'm not suggesting 

that when we have dread, that there are things that we 

have control over.  It is important that you give yourself 

permission to begin saying, "I really don't like doing that.  

Since my well being and my profits are determined by 

what and how I feel as the business owner, I really need to 

be aware of when I'm dreading something.  Because I may 

need to make changes in my work about what I dread.”   

 

These are small distinctions and improvements we can 

make for 2014, while the year is still young, that if you  

catch yourself dreading anything, it may be an internal 

signal that conflicts with why you're in business to begin 

with.  Most of us went into business because we wanted 

freedom, we wanted no limits, we wanted to create a life-

style, and then comes the 

dread as a hiccup to our 

strategy.  So now we have 

permission to make changes on how we deal with dread 

without procrastination.   

 

Most entrepreneurs set goals based on money.  And we all 

agree that money is super important. We are working very 

hard to earn it.  What if we make earning and making 

money a by-product of our goal, instead of basing our 

goals on money but rather base them on hard work and  

doing the right things?  

 

The goal that often serves us better could be to make sure 

that we are actually enjoying our business more.  Because 

it’s like a relationship.  The more you enjoy your family, the 

more you want to be with them.  The more you enjoy what 

you do at work, the more energy and effort you put into it 

and it feels effortless. Start catching your internal and ex-

ternal self talk, because with our self-talk, we are creating 

self-fulfilling prophecies.   

“we are creating self-fulfilling prophecies” 
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First Quarter Performance—Not Really 
Chad Warrick, Senior Wealth Advisor 

Partner and Chief Investment Officer 

T he first quarter of 2014 equity markets performance was nothing to write home about.  They pretty much 

finished where they started in the beginning of the year.  The following table illustrates the breakdown on 

the general market performance. 

 

I would like to point out that we 

did experience solid rebound in 

our fixed income assets, which we 

could contribute to modest infla-

tionary data.  The market contin-

ued to trade within a range, while 

the potential for a market pullback 

does exist, similar to the one in the 

beginning of February.  Economic 

and corporate earnings still remain 

positive.  We continue to believe 

that interim pullbacks offer excel-

lent opportunities for us to rebal-

ance the portfolio and improve the equity income in the portfolio. 

 

The economy continues to show growth.  Interest 

rates are forecasted to go higher, although not in 

nose bleed territory, nor very quickly.  Like any eco-

nomic number, or chart, there is always another 

side to the story.  We continue to see improving job 

numbers and falling claims like the chart shows be-

low.  What it doesn’t show is wage growth, which 

still remains stagnant.  This could attribute to slow 

growth in the economy. 

 

Maintaining our global allocation to equities and 

bonds continues to demonstrate our rationale view, 

that segments of the market do not always move in 

tandem with one another, and it is important to 

remain globally diversified through all market conditions and deploy strategic and disciplined approaches to 

take advantage of good and bad markets/economies. 

 

On a personal note, in Aprill, my family celebrated my parents’ 50th wedding anniversary!  We’re looking forward 

to visiting with friends and family from all over the United States to honor them and their marriage. 

 

In Q2, the entire Summit team and I will continue to work hard  for you to achieve solid growth that is safely 

managed.  Thank you for your  ongoing trust and confidence!     

  1 Month 3 Month YTD 

S&P 500 .84 1.81 1.81 

Dow Jones .93 -.15 -.15 

MSCI World .15 1.26 1.26 

MSCI EAFE -.64 .66 .66 

MSCI Emerging Markets 3.07 -.43 -.43 

Dow Jones Commodities .41 6.99 6.99 

Barclays US Treasury. 20+Yr .79 7.73 7.73 

Barclays Aggregate Bond -.17 1.84 1.84 

 GENERAL MARKET PERFORMANCE  for period ending March 31st 2014 
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Amanda Morris  

Client Service Specialist  

Orlando Office 
 

 

 

 

Prior to Summit, Amanda worked at PNC Wealth 

Management as a Sales and Service Specialist. She 

also has a background in banking that includes ser-

vicing trust and investment accounts.  

 

Amanda’s hometown is Melbourne, Florida.  She and 

her fiancé Russell live in East Orlando with Jasper, 

their rescued pet cat.  Jasper is a Savannah cat, a 

cross between a domestic cat and the serval, a me-

dium-sized, large-eared wild African cat that has 

spots like a leopard. 

 

She earned her Bachelor of Science from  Florida 

State University and was also a member of the FSU 

cheerleading team. Amanda will graduate with her 

Master of Science  in Management from Florida In-

stitute of Technology in May 2014.   

 

Her hobbies include fishing, baking, and gardening.  

Also, Amanda is head coach for the FIT cheerleading 

squad.   

Jessica Feliciano 

Client Service Specialist 

Orlando Office 
 

 

Jessica comes to Summit with a background in bank-

ing.  Prior to Summit, she worked at Chase Bank and 

SunTrust.  Her focus has been in operations and cli-

ent services.  Her passion for creating an exceptional 

client experience has been evident in each of her 

roles and makes her a perfect match for Summit! 

 

Jessica was born and raised in Orlando.   She and her 

husband Julio reside in Kissimmee with their two 

children, Julien and Olivia. 

 

She graduated from the University of Central Florida 

with a B.S. degree in Psychology.  

 

Jessica is a busy, hardworking wife and mother with 

a 10 month old daughter and a three year old son.  

She loves homemade goodies and spending time 

with her family.   Her hobbies include reading, paint-

ing, and writing short stories. 

Please Welcome Summit’s Newest Team Members! 
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 Markets Face Uncertainties 
Jason Print, CFP 

Partner and  Senior Wealth Advisor 

F ollowing an exceptional 2013 for the equity 

markets, they pressed the pause button in the 

1st quarter.  Markets offered a bumpy ride during 

the quarter, with a negative Dow and the S&P 500 

up slightly year to date, stock investors aren't 

much better off than when we started 2014. Un-

rest has resurfaced in Turkey, and the crisis in 

Ukraine has brought uneasy relations between 

Russia and the Western allies to a head. Although 

both of these markets are a drop in the global 

macroeconomic bucket, the turmoil has sparked 

wider concern regarding slowing growth through-

out the Emerging Markets, which have proven to 

be a key source of growth for large multi-national 

companies.              .                                     

 

In addition to macro instability, markets face other 

uncertainties. The U.S. Federal Reserve has been 

scaling back its asset purchase program, stemming 

the flow of free money that had previously lubri-

cated markets. And we have yet to see the full fall-

out of how the severe weather's impact on the 

consumer will affect corporate earnings. With the 

implementation of its tapering strategy, the Fed is 

setting the stage to raise interest rates. This, of 

course, would be a welcome relief to savers who 

have continued to be hampered by low savings 

and CD rates.  Despite the Federal Reserve’s taper-

ing program, we haven’t seen bonds perform 

poorly in the first quarter of 2014, on the contrary, 

the aggregate bond index is positive year to date. 

The members of the Federal Open Market Com-

mittee hedged their commitment on the perform-

ance of the economy, but the minutes show that, 

despite recent economic weakness, they remain 

on track to wind up the bond-buying program late 

this year.  

 

Gold was up 6.5% for the first quarter, breaking a 

downtrend for most of 2013. Commodities as a 

whole are positive year to date.  In 2013, equities 

far surpassed every other asset class, but so far in 

2014 a diversified portfolio has provided a steady 

positive return. Corporate balance sheets are 

healthy, but consumers are still repairing their per-

sonal balance sheets.  The housing market re-

bound over the last two years has certainly helped 

this effort. 

 

On a personal note, the Print family is happy and 

healthy.  With my oldest, Sydney, soon to be 3 

years old, we anxiously prepared for the arrival of 

the Easter Bunny, an egg hunt and of course the 

tasty treats that come along with the fun.  My 18-

month old, Joseph, followed her around, not com-

pletely understanding what was happening, but 

thoroughly enjoyed the festivities.   

 

We thank you for your trust and confidence.  

Please don’t hesitate to contact us with questions 

or concerns. 



5 

 

 

Continued on Page  6 



6 

 
The way that you program your mind to obtain goals 

often determines whether you can achieve them or not. 

I see many entrepreneurs whose focus is counter pro-

ductive, "Well, in 2010, I was making all this money.  

Now, we're not making as much money."  It is almost as 

if they are cursing themselves. Thoughts and self talk 

are that powerful.  They don’t realize that the past is a 

locked door; the future is our imagination based on our 

actions in the present.  Our power is now.  Actions are 

even more powerful than thoughts because we can 

change our thoughts by changing our actions.   

Celebrate and appreciate your present.  Many people 

seem to be working hard, but they don't appear to be 

very happy. And, even though my previous article is en-

titled “Life is Long”, life truly is very short.  You never 

know when your number is up.  Why not make our leg-

acy to be not only a successful entrepreneur, but also a 

happy, grateful entrepreneur?  And make great deci-

sions! 

Client’s Corner, continued from p. 5 

Life is Short, continued from p. 1 

Solid Growth • Safely Managed  • Trusted Advice 
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Please share the 
Rational Optimist  
with your friends! 

“Finglish” (n) Financial English 
 

Deferred Account:  account that post-

pones taxes until a later date.  Some ex-

amples:  Annuity, Individual Retirement 

Account (IRA), Keogh Plan accounts, Profit

-Sharing Plan, Salary Reduction Plan, Sim-

plified Employee Pension (SEP) Plan. 

 

Safe Harbor:  financial or accounting step 

that avoids legal or tax consequences, 

commonly used in reference to safe har-

bor leasing, as permitted by the Economic 

Recovery Tax Act of 1981 (ERTA). 

 

Source: Dictionary of Finance and Investment Terms 

"The Sveriges Riksbank Prize in Economic Sciences in Memory 

of Alfred Nobel 1995". Nobelprize.org. Nobel Media AB 2013. 

Web. 15 Apr 2014. <http://www.nobelprize.org/nobel_prizes/

economic-sciences/laureates/1995/>  

Robert Lucas was born September 15, 1937 in 

Yakima, Washington.  He earned  a B.A. degree in 

History in 1959 and in 1964 his Ph.D. in Econom-

ics, both from Chicago University. 

 

He was awarded the Nobel Prize for “having de-

veloped and applied the hypothesis of rational 

expectations, and thereby having transformed 

macroeconomic analysis and deepened our un-

derstanding of economic policy.” 

 

His ex wife Rita Lucas included a clause in their 

divorce agreement in 1988 that if he were 

awarded the Nobel Prize within seven years of 

their divorce, she would receive half of the prize 

money.  And she did. 

Summit Wealth Partners’ offices will be 

closed  on Monday, May 26  

in observance of Memorial Day 
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CONTACT 

www.MySummitWealth.com 

Orlando 
One Orlando Centre 

800 N. Magnolia Avenue 

Suite 105 

Orlando, FL  32803 

PH: (407) 656-2252 

FX: (407) 656-8116 

 

Naples   
Vanderbilt Financial Center 

9045 Strada Stell Court 

Suite 101 

Naples, FL  34109 

PH: (239) 254-1875 

FX: (239) 254-0476 

 

Jacksonville 
4223 Duval Drive 

Jacksonville Beach, FL  32250 

PH: (904) 273-4550 

FX: (904) 212-0193 

 

“Your net worth to the world is usually determined by what remains 

after your bad  habits are subtracted from your good ones.”  

                                                                    — Benjamin Franklin 

Read more at http://www.brainyquote.com/ 

http://www.brainyquote.com/quotes/topics/topic_money.html#YTFPjSMizR6m583b.99

