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100  is a nice round number.  Reading this may make 

you roll your eyes and smile, or you may wonder if 

I’m unrealistically super-optimistic.  Age 100 could be the “new 

75”.  100 years ago, people were not expected to live to age 75.  

In fact, they were barely expected to live to age 65.  Now it 

seems likely, many of us are going to live to age 100.  Some 

feel biology will be to the 21st century what physics was to the 

20th century. 

 

Actuaries and insurance companies generally look backward 

not forward.  They report past life expectancy, so don’t be 

fooled by an expectancy age that presumes we won’t get a 

cure for cancer.  Don’t accept a presumption that organ trans-

plants won’t become everyday operations.  Don’t expect we 

might not have a cure for many of our hereditary diseases.  

Taken all together, these medical advances are likely to add a 

generation to our lives.  We have several genes isolated and 

involved in a treatment for Alzheimer’s disease and over 22 

drugs for it are in trial. 

 

We have the first really good medication for schizophrenia and 

the FDA recently approved the first emergency drug that can 

protect against disability for someone having a stroke receiving 

it quickly enough.  There may be treatments that will block the 

action of cocaine, and brain tissue transplants that will cure 

Parkinson’s disease, and we’ll be able to isolate more genes 

that cause manic depressive illness. 

 

There are drugs available today that can induce injured spinal 

cord cells to reconnect.  More of our wounded military are sur-

viving injuries and able to maintain productivity in society.  We 

may think of extreme old age as being a liability to society or a 

burden to family, falling apart physically and losing your mar-

bles mentally.  We may think of us in old age of making no 

contribution and worst of all of having no fun. Ask yourself, 

what if brain scientists are able to keep pace with the scientists 

of the body? 

 

Since I was in medical school, and it doesn’t seem so long ago, 

many so called non-curable cancers are now curable.  AIDS, 

which was discovered while I was in medical school, has been 

effectively controlled, if not conquered.  For young people to-

day, it is suggested you throw out all previous notions of one 

career followed by a lazy retirement.  That was the strategy of 

your grandfathers and is strictly “wheelchair thinking”. 

 

This past January, the Society of Actuaries (SOA) gathered in 

Orlando for their fifth triennial Living to 100 Symposium to 

address living longer and its global impact on work, society, 

retirement and health. When experts discussed the risks and 

advantages associated with living longer, it was noted that the 

biggest issues of concern for retirees included inflation, paying 

for healthcare and the risk of depleting their savings.    

 

Anna Rappaport, chair of the SOA’s Committee on Post-

Retirement Needs and Risks, said “While a lot has been done to 

identify the related societal issues with living longer, relatively 

little work has been done to help people adapt to longer lives.” 

 

For many of us, we now have the last 25 years of our lives in 

view, the fourth quarter, if you will.  We cannot and should not 

depend on government programs to provide us with the life-

styles we wish to have.  Save and be mindful of taxes.   Be wary 

of government retirement plans where you have a payroll de-
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Why Investors Need to Work with an Advisor 
Chad Warrick, Senior Wealth Advisor 

Chief Investment Officer 

I  know that I am very fortunate to be able to work in 

an industry that I love and to be able to enjoy what I 

do everyday and surround myself with talented client-

focused colleagues.  Those of you who are closest to 

me may think that I am talking about fishing and hunt-

ing, but I’m not.  I do love to fish and hunt too, but 

that’s a whole other story. 

 

There is no better feeling for me than to create a finan-

cial plan that fulfills a client’s goal other than construct-

ing a portfolio that matches their planning needs with 

their purpose for money. Managing money is my pas-

sion.   I understand how much hard work it takes to ac-

cumulate wealth and my goal is to protect, preserve 

and grow what has taken others years to earn.  It all 

sounds simple, but it is much more complex. 

 

There are a wealth of resources and tools available to 

those who are both in and out of our industry.  Inves-

tors can easily misinterpret data or be mislead, espe-

cially if they don’t understand all the variables and fac-

tors that go into a financial plan, mutual fund, or stock 

report and more importantly ones that are left out of a 

report.  Generally, they are often merely snap shots of a 

moment in time. 

 

Recently, we came across the following analogy in the 

Wall Street Journal comparing investing to riding an 

Amtrak train running from Chicago to the San Francisco 

Bay.  The train traveled the entire 2,438 miles, similar to 

the life of the fund, but only the people who get on at 

the beginning of the trip and get off at the end will 

travel the full distance.  Like most investors, some will 

get on in Iowa and get off in Nebraska or Denver; oth-

ers might get on in Utah and stop in Nevada.  The train 

goes all the way, but not all the passengers do.  The 

same is true of most investors.  As an advisor, we can-

not rely on reports and past performance alone. 

 

We must be educated, resourceful and most of all stra-

tegic.  Developing financial plans requires very different 

strategies that are as unique in purpose as are the fi-

nancial needs of each client.  Our primary goal is solid 

growth that is safely managed with trusted advice.  It is 

important that we remember we are in a marathon and 

not a sprint. 

 

Our decisions are evidenced based using a disciplined 

approach to provide a higher level of performance.  We 

are investment strategists, primarily using active strate-

gic ETFs.  There is no guesswork or other investor be-

havior involved.  Our work is forward thinking, strategic 

and goal oriented.  It is driven by the financial plan and 

links back to the bigger picture “your future.” 

 

Here at Summit Wealth Partners, we hold ourselves to a 

higher fiduciary standard. In everything that we do, we 

guarantee transparency, accountability and integrity.  

We know that if we work to help our clients achieve 

their goals that everything else will fall into place.  Our 

performance is measured by our clients.  The measuring 

stick is goal oriented incrementally marked with excep-

tional service and great teamwork. 

 

Together, we will make great decisions!  
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 Please Welcome Summit’s Newest Team Member! 

 

P lease join us in welcoming Andrew Dickens to our Summit team. Andrew is an authority on 

defined contribution planning and Employee Retirement Income Security Act (ERISA) fiduci-

ary matters.  He currently holds Florida insurance licenses 214 and 240, and securities licenses se-

ries 7 and 66. 

 

Before joining Summit Wealth Partners, Andrew worked with John Hancock and 

Signator Investors, Inc. where he focused on retirement planning, business plan-

ning, and compensation.  Andrew's passion for  integrating those areas to produce 

best possible outcomes and applying those skills for the benefit of clients make 

him an excellent addition to Summit. 

 

Andrew, a native Floridian, was born and raised on the east coast of Florida.  He is the oldest of five adopted 

boys.  He graduated high school in Volusia County and went to college in the State of Florida.  After college, he 

worked in marketing when he was introduced to his former high school classmate Thelma.  They married two 

years later.  Andrew and Thelma have two daughters, Ariel and Keira, two cats and an English Mastiff named Ti-

tus.  They live in Volusia County close to their extended family. 

Bring your family and friends and 

Make ‘m Smile at this free festival of 

fun on Saturday, June 7 from 7:30 a.m. 

to 1:00 p.m. at Lake Eola in downtown 

Orlando. 

 

This is the 12th annual event dedicated 

to celebrating VIP Kids with all types of 

special needs and disabilities and their 

families.  Enjoy clowns, crafts, bounce 

houses, concerts, food, face painting, 

and much much more! 

 

For more information, please visit 

www.NathanielsHope.org 
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 Don’t Appear to Taunt the Taxman 
Jason Print, CFP 

Senior Wealth Advisor 

S ummer is here!  It is time for fun in the sun 

and for many of us a time to catch up on our 

reading. 

 

I wanted to share with you news that I read re-

cently about a case in the US Tax Court, Bobrow v. 

Commissioner.  It involved an IRA rollover.  Many 

of you understand that an IRA rollover is when a 

taxpayer withdraws money from a regular IRA or a 

Roth IRA and redeposits the funds into a similar 

account within 60 days.  The taxpayer has the op-

tion of using that money during that 60 day period, 

without penalties or taxes. 

 

In the case of Bobrow v. Commissioner, the tax-

payer Alvan Bobrow, used a series of back to back 

IRA rollovers which raised red flags for the IRS.  

Bobrow, a tax lawyer for the firm Mayer, Brown & 

Platt in New York, specializes in multi-state tax is-

sues and believed he understood the letter of the 

law pertaining to the IRS statute.  After concluding 

that Bobrow did not understand the law, the judge 

imposed penalties in the amount of $10,260. 

 

The ruling stated that taxpayers can do only one 

such rollover per a 12-month period.  This contra-

dicted what the IRS had published in their Publica-

tion 590 which stated that taxpayers could do one 

rollover per IRA every 12 months indicating that if 

you had three IRAs, then you were allowed to do 

three rollovers within a one 12-month period. 

 

Laura Saunders, a writer for the Wall Street Journal, 

best summarized the following lessons learned 

from the case: 

 

 Don’t appear to taunt the taxman. 

 If you claim to be an expert, be sure you are. 

 Know the limits of IRS guidance. 

 Understand the difference between an IRA   

  transfer and an IRA rollover. 

 Be wary of the postponed deadline. 

 

For most of our clients this is not likely to present 

any issues.  Typically when we recommend and 

implement a rollover for a client it’s from an em-

ployer sponsored qualified retirement plan such as 

a 401(k) or a 403(b) over to a rollover IRA account.  

The benefits to a rollover in this situation are more 

control for the client and a broader array of invest-

ment selections.   

 

If you or someone you know is contemplating a 

rollover or transfer from their IRA or qualified re-

tirement plans, please don’t hesitate to contact us. 

http://www.google.com/url?sa=i&rct=j&q=&esrc=s&frm=1&source=images&cd=&cad=rja&uact=8&docid=mqquVm5B64WwOM&tbnid=1XjskyBrD4oXCM:&ved=0CAUQjRw&url=http%3A%2F%2Fwww.bgcmc.org%2Findex.cfm%2Fira.htm&ei=PrZzU9f1OYShqAbH44G4CA&bvm=bv.66699033,d.b2k&psig=AFQjCN
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Client’s Corner, continued from p. 5 

100, continued from p. 1 

Solid Growth • Safely Managed  • Trusted Advice 

duction plan.  The very plan in which the government restricts 

what you can put in, and how much you can put in, and when 

you can put it in. And then you’re restricted on how much you 

must take out, when you must take it out, and oh by the way, 

they’ll let you know what the tax rate will be later down the 

road when they figure out how much money they need. 

 

A strategy of expecting and depending on taxpayer funding of 

leisurely retirement might doom one to disappointment.  After 

all, we have the right to enjoy the fruits of our labor, capital, 

and risk. We do not have the right to someone else’s. As Mar-

garet Thatcher said, “The problem with socialism is eventually 

you run out of other people’s money.”   

 

We can help; make great decisions!   
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The Sveriges Riksbank Prize in Economic Sciences  

in Memory of Alfred Nobel  

2004 

Please share the 
Rational Optimist  
with your friends! 

“Finglish” (n) Financial English 
 

Back-Testing 

Applying current stock selection criteria to prior 

periods to create hypothetical portfolio perform-

ance history. 

 

Back-End Load 

Redemption charge an investor pays when with-

drawing money from an investment. 

 

Baby Bond 

Convertible or straight debt bond having a par 

value of less than $1000, usually $500 to $25. 

 

Source: Dictionary of Finance and Investment Terms 

"The Sveriges Riksbank Prize in Economic Sciences in Memory of 

Alfred Nobel 2004". Nobelprize.org. Nobel Media AB 2013. Web. 16 

May 2014. <http://www.nobelprize.org/nobel_prizes/economic-

sciences/laureates/2004/>  

The good news, sir, is that Harris was able to sell 

off our losing stocks. Te bad news is that Simpson 

here bought them from Harris. Edward C. Prescott 

 

Born: 26 December 1940, Glens 

Falls, NY, USA 

 

Affiliation at the time of the 

award: Arizona State University, 

Tempe, AZ, USA, Federal Re-

serve Bank of Minneapolis, Min-

neapolis, MN, USA 

 

Prize motivation: "for their 

contributions to dynamic macro-

economics: the time consistency 

of economic policy and the driv-
ing forces behind business cy-

cles" 

 

Field: macroeconomics 

 

Contribution: Showed that 

economic policies are often 

plagued by problems of time 

inconsistency. Demonstrated that 

society could gain from prior 

commitment to economic policy. 
Introduced new ideas about eco-

nomic policy design and the 

driving forces behind business 

cycles. 

 

Prize share: 1/2 

Finn E. Kydland 

 

Born: 1 December 1943, Gjes-

dal, Norway 

 

Affiliation at the time of the 

award: Carnegie Mellon Uni-

versity, Pittsburgh, PA, USA, 

University of California, Santa 

Barbara, CA, USA 

 

Prize motivation: "for their 

contributions to dynamic macro-

economics: the time consistency 

of economic policy and the 
driving forces behind business 

cycles" 

 

Field: macroeconomics 

 

Contribution: Showed that 

economic policies are often 

plagued by problems of time 

inconsistency. Demonstrated 

that society could gain from 

prior commitment to economic 
policy. Introduced new ideas 

about economic policy design 

and the driving forces behind 

business cycles. 

 

Prize share: 1/2 

Published by Summit Wealth Partners, Inc. 
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CONTACT 

www.MySummitWealth.com 

Orlando 
One Orlando Centre 

800 N. Magnolia Avenue 

Suite 105 

Orlando, FL  32803 

PH: (407) 656-2252 

FX: (407) 656-8116 

 

Naples   
Vanderbilt Financial Center 

9045 Strada Stell Court 

Suite 101 

Naples, FL  34109 

PH: (239) 254-1875 

FX: (239) 254-0476 

 

Jacksonville 
4223 Duval Drive 

Jacksonville Beach, FL  32250 

PH: (904) 273-4550 

FX: (904) 212-0193 

 

“When I was young, I thought money was the most important thing 

in life; now that I am old I know that it is.”  

                                                                    — Oscar Wilde 

Read more at http://www.brainyquote.com/ 

http://www.brainyquote.com/quotes/topics/topic_money.html#YTFPjSMizR6m583b.99

